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Last week, the U.S. Bureau of Labor Statistics published the
monthly Consumer Price Index (CPI), which is based on their
surveys of a fixed basket of goods/items. For purchased food
items to be consumed at home, they send enumerators to
collect meat case prices at a sample of retail outlets. From the
limited number of beef, pork, lamb, and veal cuts collected,
they publish a CPI index for meats. Also, from the meat cuts,
USDA’s Economic Research Service (ERS) calculates a monthly
beef and a pork price, both of which use several assumptions.
The CPI index for meats has been rather stable since July of
this year, but that index increased from 245 in January of this
year to about 255 in October, a gain of 3.8%. Compared to a
year ago, the October’s index value has risen by only 1.5%.
We turn now to the ERS calculations from the data collected
to establish the national CPI (those data for meats and poultry
are available here). ERS makes two beef calculations, one for
just Choice beef cuts and the second is All Fresh. The All Fresh
calculation includes Select graded beef cuts and some ungraded
items along with hamburger. Since July of this year, the All
Fresh beef price has declined and has been similar to a year ago
(see graphic). The ERS retail pork price has been above 2016’s
since July and slipped by 10 cents per pound from September to
October (see graphic).
ERS also calculates spreads along the marketing chain (i.e.,
farm-to-wholesale and wholesale-to-retail), those spread
calculations are on the website line highlighted above. Their
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spreads tricky to interpret and describe because they use a “retail
weight equivalent.” The U.S. retail sector is very competitive in
seeking customers, but that is not always apparent in data as it is
collected for CPI purposes. However, we point out the recent
trends in the ERS wholesale-to-retail spread for beef. October’s
was down 12.1 cents per pound (retail equivalent) compared to
September, a one month drop of 4.3%. Compared to a year
earlier, the beef wholesale-to-retail price spread declined by 22.9
cents per pound or by 7.8%. In our assessment, the meat case has
been used to attract customers into traditional retail stores.

RETAIL BEEF PRICE
All Fresh, Monthly

Cents Per Pound
600
580
560

540
520
500
480
460
JAN

MAR

JUL

2016

SEP

NOV

2017

Data Source: Bureau of Labor Statistics & USDA-ERS
Livestock Marketing Information Center

RETAIL PORK PRICE
Monthly

Cents Per Pound
410

255

400

250

390

245

380

240

370

235

360

230

MAY

Avg. 2011-15

350
Jan

Feb

Mar

Apr

May

Jun

Avg. 2011-15

Jul

2016

Aug

Sep

Oct

Nov

Dec

JAN

2017

MAR

MAY

Avg. 2011-15

Data Source: Bureau of Labor Statistics

Data Source: Bureau of Labor Statistics & USDA-ERS

Livestock Marketing Information Center

Livestock Marketing Information Center

JUL

2016

SEP

NOV

2017

The Daily Livestock Report is made possible with support from readers like you. If you enjoy this report, find it valuable
and would like to sustain it going forward, consider becoming a contributor. Just go to www.DailyLivestockReport.com
to contribute by credit card or send your check to The Daily Livestock Report, P.O. Box 4872, Manchester, NH 03018

Thank you for your support!
The Daily Livestock Report is published by Steiner Consulting Group, DLR Division, Inc.. To subscribe, support or unsubscribe please visit www.dailylivestockreport.com.
The Daily Livestock Report is not owned, controlled, endorsed or sold by CME Group Inc. or its affiliates and CME Group Inc. and its affiliates disclaim any and all responsibility for the information
contained herein. CME Group®, CME® and the Globe logo are trademarks of Chicago Mercantile Exchange, Inc.
Disclaimer: The Daily Livestock Report is intended solely for information purposes and is not to be construed, under any circumstances, by implication or otherwise, as an offer to sell or a solicitation to buy or trade any commodities or securities whatsoever. Information is obtained from sources believed to be reliable, but is in no way guaranteed. No guarantee of any kind is implied or
possible where projections of future conditions are attempted. Futures trading is not suitable for all investors, and involves the risk of loss. Past results are no indication of future performance.
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position. Therefore, traders should only use funds that they can afford to lose without affecting their lifestyle. And only a portion of those funds should be devoted to any one trade because a
trader cannot expect to profit on every trade.

