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FEEDER CATTLE RECEIPTS
AUCTIONS

Head

USDA-Agricultural Marketing Service (AMS) reports weekly
feeder cattle sales volumes around the nation in their report SJ
LS850. This can give a preliminary indication about trends in cattle
moving into feedlots. Based on reports issued in October and the
week ending November 2 (with most of that market activity actual
transpiring in the last few days of October), total feeder cattle
trade volume was higher than a year earlier. The calculation is
somewhat complicated by the inclusion of the week ending
November 2, since this leads to a total based on five weeks of
trade, compared to only four weeks of trade in October 2017.
USDA-AMS collects data for three feeder cattle marketing
channels; auctions, direct trade that is exclusive of auction barns,
and internet or video based auctions. The AMS report is not
concerned about the source or the destination of the cattle
traded, so the issue of cattle moving from pastures to auction
barns and then back out to pastures weakens the relationship
between feeder cattle market receipts and feedlot placements.
Flows of imported feeder cattle from Mexico and Canada may also
escape the data collection scheme.
Feeder cattle auction receipts for October, on an average per
week basis, were up 4.3% from a year earlier. Monthly feedlot
placement data from USDA-National Agricultural Statistics Service
tends to track more closely with trade volumes through this
channel than the other two channels. Average per-week trade
volumes through direct channels were up 11.6% from October
2017 while internet and video auction volume was up 71%. Total
market receipts for all three channels in October were up 7.9%.
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The relationship between auction receipts and feedlot
placements in August and September was a glove-like fit. August
placements were up 7% and auction receipts were up 7.2%.
September placements were down 5% and auction receipts were
down 4.5%. Looking back to July, however, placements were up 8%
while auction receipts were up 20%. Over the last 15 years, the
statistical correlation between October receipts and placements is
not as high as most other months of the year.
Another factor to consider is the lag between when cattle are
sold and when they are actually settled into feedlots is variable. For
example, cattle that moved through auctions late in the month, may
not get counted as placements until the following month.
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The Daily Livestock Report is made possible with support from readers like you. If you enjoy this report, find it valuable
and would like to sustain it going forward, consider becoming a contributor. Just go to www.DailyLivestockReport.com
to contribute by credit card or send your check to The Daily Livestock Report, P.O. Box 4872, Manchester, NH 03018

Thank you for your support!
The Daily Livestock Report is published by Steiner Consulting Group, DLR Division, Inc.. To subscribe, support or unsubscribe please visit www.dailylivestockreport.com.
The Daily Livestock Report is not owned, controlled, endorsed or sold by CME Group Inc. or its affiliates and CME Group Inc. and its affiliates disclaim any and all responsibility for the information
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Disclaimer: The Daily Livestock Report is intended solely for information purposes and is not to be construed, under any circumstances, by implication or otherwise, as an offer to sell or a solicitation to buy or trade any commodities or securities whatsoever. Information is obtained from sources believed to be reliable, but is in no way guaranteed. No guarantee of any kind is implied or
possible where projections of future conditions are attempted. Futures trading is not suitable for all investors, and involves the risk of loss. Past results are no indication of future performance.
Futures are a leveraged investment, and because only a percentage of a contract’s value is require to trade, it is possible to lose more than the amount of money initially deposited for a futures
position. Therefore, traders should only use funds that they can afford to lose without affecting their lifestyle. And only a portion of those funds should be devoted to any one trade because a
trader cannot expect to profit on every trade.

