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Market Comments 
 

 Beef supplies, especially supplies of 
grinding beef, remain tight and one of the 
reasons for that is the sharp reduction in US 
beef imports.  Beef coming from Canada is gener-
ally from cattle that have been fed in Western feed-
lots, it is similar to US product, and sold in a simi-
lar fashion as US product, i.e. boxed beef cuts sold 
in the wholesale market.  There is some Canadian 
cow meat coming to the US but it represents a 
small portion of the total supply.  On the other 
hand, much of the product from Australia, New 
Zealand and Uruguay is composed of grass fed beef 
that goes in large part into the US grinding beef 
supply.  Over the years it has been a significant 
part of the supply chain for large fast food chains 
as well as other large players in the foodservice 
industry as well as the retail trade. 
 We have to wait a couple more months to 
get the official USDA data on US beef imports but early indications are that product flow into the country so far is tracking well 
below levels established in previous years.  According to data from US Customs, which inspects and records product entering 
the country, the supply of beef cleared for entry from the main four suppliers (Canada, Australia, New Zealand and Uruguay) 
through March 1 was 71,300 MT, down 17.3% from the same period a year ago and a whopping 38% lower than where it was in 
2007.  The pace of shipments from key imported beef suppliers, such as Australia, remains well behind year ago levels and the 
year over year comparison will become even more skewed as we go into March and April given relatively large shipment vol-
umes during those months in 2009.  So far, entries of Australian beef are down 30% from a year ago and based on Australian 
shipment data, there is significantly less product “on water” than in previous years.  Australian ranchers have sought to benefit 
from a wet summer, with plentiful rainfall across much of the cattle producing areas in Queensland and New South Wales. 
Some areas have had as much as 600 mm of rain (about 24 inches), leading to flooding and transportation issues.   With good 
pasture conditions and plentiful feed, producers are holding animals back, especially since the industry was forced to signifi-
cantly liquidate the herd in previous years due to drought.  Also adding to the shortage of Australian beef going to the US mar-
ket is the impact of exchange rates.  The value of the US dollar is currently down 29% compared to year ago levels despite the 
recent surge in the value of the US$.  Going forward, it will be difficult for the US currency to make much headway vs. the Aus-
tralian dollar.  The Australian economy is currently growing at a much better pace than the US, interest rates are higher and 
strong commodity demand could again push the Australian dollar towards parity.  A weak US dollar simply makes the price of 
goods denominated in other currencies higher.  Despite the current surge in the price of imported beef trading in the US mar-
ket, Australian producers have seen only a modest increase, with much of the US$ price increase erased by the exchange rate.  
The lack of imported beef is causing end users to bid up prices for domestic grinding beef product to levels not seen since 2008.  
And we are still in March and prices could go even higher into the grilling season, boosting US packer margins and cattle prices. 

Disclaimer: The Daily Livestock Report is intended solely for information purposes and is not to be construed, under any circumstances, by implication or otherwise, as an offer to sell or a solicitation to buy or trade any 
commodities or securities whatsoever. Information is obtained from sources believed to be reliable, but is in no way guaranteed. No guarantee of any kind is implied or possible where projections of future conditions are 
attempted. Futures trading is not suitable for all investors, and involves the risk of loss. Past results are no indication of future performance. Futures are a leveraged investment, and because only a percentage of a con-
tract’s value is require to trade, it is possible to lose more than the amount of money initially deposited for a futures position. Therefore, traders should only use funds that they can afford to lose without affecting their life-
style. And only a portion of those funds should be devoted to any one trade because a trader cannot expect to profit on every trade. 
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Entries of Imported Beef Into US Market
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