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The Choice Beef Cutout got a nice boost last week and the
momentum is carrying over into this week. The step up was a little
steeper than the normal seasonal tendency and a week earlier than
a year ago. The Choice Beef Cutout is set to go premium to the
90% Lean Beef Trim price this week. Last year, the Choice Beef
Cutout advanced above 90% Lean Beef Trim values in the second
week of March and stayed there for three weeks.
Choice beef volumes in negotiated trade have been limited in
recent days, suggesting that beef processors were well-sold going
into the first weekend in March. Beef production during the first
half of February was up 3-4% from a year earlier, yet trade volumes
have run below a year ago throughout the second half of the
month, and by an amazingly wide margin in recent days.

BOXED BEEF CUTOUT VALUE
Choice 600-900 Lbs., Carcass, Weekly
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February 2017, the cattle futures market was structured to sell more
beef in the Spring by pricing April cattle at a $9 discount to the spot
cattle market and June cattle were discounted $19. This year, April
cattle are discounted $4 and June cattle are discounted $11 to the
spot cash cattle market.

3000
2800
2600

2400
2200
2000
13-Feb

15-Feb

Data Source: USDA-AMS LM XB403
Livestock Marketing Information Center

17-Feb

19-Feb
21-Feb
5 Day Moving Average

2017

23-Feb

25-Feb

27-Feb

2018

COMMERCIAL BEEF PRODUCTION
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The current situation for beef supplies is similar to a year ago,
in terms of comparisons to the prior year. The Livestock Marketing
Information Center (LMIC) is expecting current quarter beef
production to be up 3.6%. A year ago, first quarter beef production
was up 6.1%, and consumer demand for beef was on the verge of a
revival after a disappointing 2016. The stability in the Choice Beef
Cutout paralleling the production increase so far this year supports
a continuation of the optimism about the beef market that
developed last year.
This year’s challenge lies in the size of the increase in beef
production during the spring quarter. Last Spring, beef production
increased 3.5% from the Spring of 2016. This Spring’s projected
increase is pegged at 6.3% by the LMIC, an acceleration in output
instead of moderation from the Winter to the Spring. In late
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The Daily Livestock Report is made possible with support from readers like you. If you enjoy this report, find it valuable
and would like to sustain it going forward, consider becoming a contributor. Just go to www.DailyLivestockReport.com
to contribute by credit card or send your check to The Daily Livestock Report, P.O. Box 4872, Manchester, NH 03018

Thank you for your support!
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Disclaimer: The Daily Livestock Report is intended solely for information purposes and is not to be construed, under any circumstances, by implication or otherwise, as an offer to sell or a solicitation to buy or trade any commodities or securities whatsoever. Information is obtained from sources believed to be reliable, but is in no way guaranteed. No guarantee of any kind is implied or
possible where projections of future conditions are attempted. Futures trading is not suitable for all investors, and involves the risk of loss. Past results are no indication of future performance.
Futures are a leveraged investment, and because only a percentage of a contract’s value is require to trade, it is possible to lose more than the amount of money initially deposited for a futures
position. Therefore, traders should only use funds that they can afford to lose without affecting their lifestyle. And only a portion of those funds should be devoted to any one trade because a
trader cannot expect to profit on every trade.

