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Kansas State University collects and publishes a monthly summary

(Focus on Feedlots) of animal performance data and feed costs from a KANSAS FEEDLOT CLOSEOUTS

Feeding Costs per Cwt, Steers

group of cattle feeding firms. The website is here, the latest report Lofout

(released last week) was for December. The data are for closeout (sale) 100 \

months and are the means of individual feedyard averages, and the 95

accumulated costs include feed, yardage, processing, medication, death 9% ™~
loss. Cattle are usually sold FOB the feedlot with a 4% pencil shrink. 85

Note that the cost of the feeder steer and interest cost are not included. 80 P

The first graphic shows that the feeding cost of gain has been above s
a year ago for several months, but remains well below a few years ago
mostly because of lower feedgrain costs. For steers sold in December, e e T w m wm w m w e e
the average cost of gain was $80.31 per cwt., and heifers averaged AV 2012/16 +-2017 —2018

. L. Data Source: KSU Focus on Feedlots, Compiled by LMIC

$83.75. Compared to a year earlier, cost of gain increased by $3.96 per Livestock Marketing Information Center
cwt. and $5.50 for steers and heifers, respectively. Some of that higher

cost of gain can be attributed to increased feedstuff costs. Year-over-

70

year feedlots reported corn was up 12 cents per bushel (3.3%) and hay KANSAS FEEDLOT CLOSEOUTS

increased by $59.66 per ton (48.9%). Additionally, poor feedlot  pounds Avg. Dally Gain,Steers

conditions (i.e., mud) had increased cost of gain during the feeding 39

period compared to 2018’s. 38 B
The impact of mud on animal performance can be seen most directly 3.7 1 /

in the last two graphics. Average daily gain was depressed, dropping :2 y 5

year-over-year for December by .13 pounds (down 3.5%). The amount s | R

of feed required to achieve each pound of gain surged for animals sold 33

in November and December. Compared to a year earlier, the that 32

increase was .30 pounds (up 5.0%). Vv o e
During the fall months of 2018, challenging feedlot conditions were e==Avg. 2012/16 2017 ——2018

. . .. Data St : KSU F Feedlots, C iled by LMIC
widespread. Mud was especially problematic in Kansas, much of et Soutee: (8 Focus on Feedlots, compllectby

Nebraska, and in several Midwestern states. Those conditions
impacted the timing and weight of cattle marketed. For example,

Livestock Marketing Information Center

without the abnormal conditions, the number of steers and heifers sold KANSAS FEEDLOT CLOSEOUTS
ihn Decembherdwould have been higher, and the animals probably would Ggounds F;t;l:npcisu%z?g;ﬂrys?:sz)
ave weighed more, too. '

Muddy feedlot conditions also dampen placements of animals into Z;
feedlots. Pen become difficult to clean, arriving animals are a challenge 6:2 |
to process, and producers do not want to stress young cattle. o |

The impacts of weather during late 2018 on animal performance will 60
continue to linger. January added another month of harsh weather and 59
the likelihood of more mud in February. So, steer and heifer dressed 58
weights are projected to be below 2018’s for the first quarter of 2019. T
When the mud finally subsides, demand for feeder cattle may improve, ammAVg. 2012/16 ++++2017 ——2018
bunching_up placements. Data Source: KSU Focus on Feedlots, Compiled by LMIC

Livestock Marketing Information Center

The Daily Livestock Report is made possible with support from readers like you. If you enjoy this report, find it valuable
and would like to sustain it going forward, consider becoming a contributor. Just go to www.DailyLivestockReport.com
to contribute by credit card or send your check to The Daily Livestock Report, P.O. Box 4872, Manchester, NH 03018

Thank you for your support!
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Disclaimer: The Daily Livestock Report is intended solely for information purposes and is not to be construed, under any circumstances, by implication or otherwise, as an offer to sell or a solicita-
tion to buy or trade any commodities or securities whatsoever. Information is obtained from sources believed to be reliable, but is in no way guaranteed. No guarantee of any kind is implied or
possible where projections of future conditions are attempted. Futures trading is not suitable for all investors, and involves the risk of loss. Past results are no indication of future performance.
Futures are a leveraged investment, and because only a percentage of a contract’s value is require to trade, it is possible to lose more than the amount of money initially deposited for a futures
position. Therefore, traders should only use funds that they can afford to lose without affecting their lifestyle. And only a portion of those funds should be devoted to any one trade because a
trader cannot expect to profit on every trade.
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